Peter Nasser

Managing Director
Securities & Guaranteed Loan Markets

My number one goal as a securities broker is to build a
long-term relationship with every client. Trust, service
and dependability are all very important factors in
building that relationship. First, | listen to learn as much
as possible about each client, their goals, investment
parameters and current needs. Then | act to accomplish
or facilitate the desired objectives and goals.

No two institutions are the same and | have experience
working with many types, including banks, credit
unions, trust companies and money managers. The
level of service and products we provide are of the
highest quality, which is confirmed by the many long-
term relationships we now enjoy.

Email Peter Nasser at

Peter.Nasser@

CoastalSecurities.com
(800) 414 8755 (Toll Free)

Business/Education Background

1993 -Present Managing Director — Securities & Guaranteed Loan Markets,

Coastal Securities, Inc.
1991 - 1993 Sales Manager, TPG Software, Inc (713) 435 4307
1990 - 1991 Sales Rep./Acct. Manager, WilTel, Inc
1988 - 1990  Sales Manager, Child Guard, Inc (713) 435 4507 (Fax)
1988 MBA Finance, University of Houston

1984 BS Psychology, University of Houston



