
My number one goal as a securities broker is to build a 
long-term relationship with every client. Trust, service 
and dependability are all very important factors in 
building that relationship. First, I listen to learn as much 
as possible about each client, their goals, investment 
parameters and current needs. Then I act to accomplish 
or facilitate the desired objectives and goals. 

No two institutions are the same and I have experience 
working with many types, including banks, credit 
unions, trust companies and money managers. The 
level of service and products we provide are of the 
highest quality, which is confirmed by the many long-
term relationships we now enjoy. 
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